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DISCLAIMERS

CAUTIONARY STATEMENT

The information contained in this presentation has been prepared by Danavation Technologies Corp.™ (the “Company”) and contains information pertaining to the business and
operations of the Company. The information contained in this presentation: (a) is provided as at the date hereof, is subject to change without notice, and is based on publicly
available information, internally developed data as well as third party information from other sources; (b) does not purport to contain all the information that may be necessary or
desirable to fully and accurately evaluate an investment in the Company; (c) is not to be considered as a recommendation by the Company that any person make an investment in
the Company; and (d) is for information purposes only and shall not constitute an offer to buy, sell, issue or subscribe for, or the solicitation of an offer to buy, sell or issue, or
subscribe for any securities of the Company in any jurisdiction in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities
laws of such jurisdiction. Where any opinion or belief is expressed in this presentation, it is based on certain assumptions and limitations and is an expression of present opinion or
belief only. The third party information has not been independently verified. While the Company may not have verified the third party information, it believes that it obtained the
information from reliable sources and has no reason to believe it is not accurate in all material respects. No warranties or representations can be made as to the origin, validity,
accuracy, completeness, currency or reliability of the information. The Company disclaims and excludes all liability (to the extent permitted by-law), for losses, claims, damages,
demands, costs and expenses of whatever nature arising in any way out of or in connection with the information in this presentation, its accuracy, completeness or by reason of
reliance by any person on any of it. This presentation should not be construed as legal, financial or tax advice to any individual, as each individual's circumstances are different.
Readers should consult with their own professional advisors regarding their particular circumstances and the Company assumes no liability for any consequences to the investor of
any investment in the Company’s securities.

A prospective investor is not entitled to rely on parts of the information contained in this presentation to the exclusion of others. The Company has not authorized anyone to provide
prospective investors with additional or different information. This presentation does not contain all of the information that would normally appear in a prospectus under applicable
Canadian securities laws. Neither the delivery of this presentation, at any time, nor any sale made pursuant to or in connection with this presentation, will imply that the information
contained in the presentation is correct as of anytime subsequent to the date set forth on the cover page of the presentation or the date at which such information is expressed to
be stated, as applicable. Prospective investors are required to inform themselves about, and to observe any restrictions relating to any offering of the securities of the Company.

No securities commission or regulatory authority in the United States or Canada has passed upon or endorsed the merits of the offering of any securities of the Company, nor have
they approved this presentation or confirmed the accuracy or adequacy of the information contained in this presentation. Any representation to the contrary is a criminal offense.

The securities of the Company have not been and will not be registered under the United States Securities Act of 1933, as amended (the "U.S. Securities Act"), or the securities laws of
any state of the United States and may not be offered and sold in the United States or to, or for the account or benefit of, U.S. Persons (as such term is defined in Regulation S under
the U.S. Securities Act) except pursuant to an exemption from the registration requirements of the U.S. Securities Act and applicable state securities laws.



Any information in this presentation demonstrating or implying the historical performance of the Company or any other entity addressed in this presentation is intended only to
illustrate past performance of such entities and are not necessarily indicative of future performance of the Company or such entities. An investment in the Company is speculative
and involves substantial risk and is only suitable for investors that understand the potential consequences and are able to bear the risk of losing their entire investment. Prospective
investors should review and consider carefully the information disclosed in the offering documents, including the “Risk Factors” described below and consult with their own legal,
tax and financial advisors with respect to all such risks before making an investment. The Company is in the early stage of development and has a limited operational history,
making it difficult to accurately predict business operations. The Company has limited resources and may run out of capital prior to becoming profitable. The Company may fail and
investors may lose their entire investment.

An investment in the Company may have tax consequences to the investor. The Company assumes no responsibility for the tax consequences of any investment. Investors should
confer with their own tax advisors regarding an investment in the Company.

INDUSTRY INFORMATION

This presentation also contains or references certain market, industry and peer group data which is based upon information from independent industry publications, market
research, analyst reports and surveys and other publicly available sources. Although the Company believes these sources to be generally reliable, such information is subject to
interpretation and cannot be verified with complete certainty due to limits on the availability and reliability of data, the voluntary nature of the data gathering process and other
inherent limitations and uncertainties. The Company has not independently verified any of the data from third party sources referred to in this presentation and accordingly, the
accuracy and completeness of such data is not guaranteed.

RISK FACTORS

When used in this Risk Factors section, references to “Company” refer to Danavation Technologies Corp.™, and where the context requires or permits, also includes affiliates of the
foregoing. An investment in the Company’s securities is speculative and is subject to a number of risks and uncertainties that should be considered by a prospective investor and
the following are certain factors relating to the business of the Company. These risks and uncertainties are not the only ones facing the Company. Additional risks and uncertainties
not presently known to the Company or currently deemed immaterial by the Company, may also impair the operations of the Company. If any such risks actually occur, shareholders
of the Company could lose all or part of their investment and the business, financial condition, liquidity, results of operations and prospects of the Company could be materially
adversely affected and the ability of the Company to implement its growth plans could be adversely affected. The acquisition of any of the securities of the Company is speculative,
involving a high degree of risk and should be undertaken only by persons whose financial resources are sufficient to enable them to assume such risks and who have no need for
immediate liquidity in their investment. An investment in the securities of the Company should not constitute a major portion of an individual's investment portfolio and should only
be made by persons who can afford a total loss of their investment. Investors should evaluate carefully the following risk factors associated with the Company’s securities, along with
the risk factors described elsewhere in this presentation: operational risks, health and safety risks, information technology risks, competition risks, development of new projects risks,
foreign currency risk, interest rate risk, resale for shares may not be available, market for securities may be non-existent or limited,, global financial conditions, limited operating
history, operating in new and evolving markets, substantial capital requirements, dividends may not be paid, reliance on management and key employees, management of growth
and strain on resources, acquisition risks, electronic communication risks, conflicts of interest of directors and officers, competitive markets, uncertainty and adverse changes in the
economy, cyber attacks, Covid-19 risks, economic conditions may become unfavourable, regulatory risks, risks related to the Company's intellectual property, changes in technology
and industry standards risk.



EORWARD LOOKING INFORMATION

Certain statements in this presentation constitute forward-looking statements and forward-looking information within the meaning of applicable Canadian and United States
securities legislation (collectively herein referred to as “forward-looking statements”), which can often be identified by words_such as “will”, “may”, “estimate”, “expect”, “plan”,
“project”, “intend”, “anticipate”, “target”, “believe”, “continue”, “outlook”, “forecast” and similar expressions or the negatives thereof. Except for statements of historical fact, certain
information contained herein constitutes forward-looking statements which include but are not limited to statements related to activities, events or developments that the
Company expects or anticipates will or may occur in the future, statements related to the Company’s business strategy, financial forecasts, objectives and goals, estimations of
the Company's market share, estimations of the Company's revenues and management's assessment of future plans and operations which are based on current internal
expectations, estimates, projections, assumptions and beliefs, which may prove to be incorrect.

Such forward-looking statements are expectations only and are subject to known and unknown risks, uncertainties and other important factors that could cause the actual
results, performance or achievements of the Company or industry results to differ materially from any future results, performance or achievements implied by such
forward-looking statements, including, but not limited to the risk factors stated on page 33 under the heading “Risk Factors” . These factors should be considered carefully and
readers are cautioned not to place undue reliance on such forward-looking statements.

Readers are cautioned that the foregoing list and the risk factors under the heading “Risk Factors” are not exhaustive and there may be other risk factors that cause actions,
events or results to differ from those anticipated, estimated or intended. All of the forward-looking statements made in this presentation are qualified by these cautionary
statements and other cautionary statements or other factors contained herein. Although management believes that the expectations conveyed by forward-looking statements
herein are reasonable based on information available on the date such forward-looking statements are made, there can be no assurance that forward-looking statements will
prove to be accurate, as actual results and future events could differ materially from those anticipated in such forward-looking statements. The Company undertakes no
obligation to update any forward-looking statements, even if new information becomes available as a result of future events or if circumstances or management’s estimates or
opinions should change or for any other reason, except as required by applicable securities laws. The forward-looking statements contained herein are presented for the purposes
of assisting readers in understanding the Company's plan, objectives and goals and may not be appropriate for other purposes.

CAUTIONARY NOTE RECARDING FUTURE-ORIENTED FINANCIAL INFORMATION

To the extent any forward-looking statement in this presentation constitutes “future-oriented financial information” or “financial outlooks” within the meaning of applicable
Canadian securities laws, such information is being provided to demonstrate the anticipated market penetration and the reader is cautioned that this information may not be
appropriate for any other purpose and the reader should not place undue reliance on such future-oriented financial information and financial outlooks. Future-oriented financial
information and financial outlooks, as with forward-looking statements generally, are, without limitation, based on the assumptions and subject to the risks set out above under
the heading “Forward Looking Information”. The Company’s actual financial position and results of operations may differ materially from management’s current expectations
and, as a result, the Company's revenue and expenses.



ABOUT DANAVATION (CSE: $DVN)

e Canadian-based, loT technology company providing commercially available, state-of-the-art
Digital Smart Labels™

e Digital Smart Labels™ (micro e-paper displays) enable clients to automate labelling, pricing,
product info and promotions in real-time

e Revenue generation and growth supported by established client base including retailers,
grocery stores, convenience and big box stores across the US and Canada, as well as
healthcare providers, manufacturing and logistics companies

e Continued growth to be driven by development of new proprietary products and services
within retail and grocery segment

e Clear ESC commitment by advocating for environmental sustainability through significantly
reduced paper use

Mission:

Accelerate the adoption of loT technology, automation and Al,
driving the transition to smart retail, smart cities and Industry 4.0




INVESTMENT HIGHLIGHTS

e High-growth, commercial-stage tech company
Proven execution with blue-chip clients and growing pipeline of premier names

e Increasing annual recurring revenue (ARR)
Driven by cutting-edge loT automation technology + software
Platform-as-a-Service (Paas)

e Large market potential and rapidly-growing customer base
Expansive U.S. market expected to drive ~80% of sales through 2026

e |P protection for proprietary software products
At the patent application and examination stage

e Only North American-based provider of Digital Smart

Labels™
Strongly positioned as clients push for transparency, credibility and security

e Experienced management team aligned with shareholders

30+ years of experience servicing top 500 retailers across North America, ~40%
insider ownership

$DVN offers excellent ROI,
making client transition easy

Select Dana Industries’ Customers
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THE PROBLEMS

Traditional methods of changing price and
product information at the shelf has limitations
and challenges for retailers.

‘@ High Labour Costs
Current method of updating product and pricing
at the shelf is labour intensive

/

Incorrect Prices

Pricing at the shelf is often times inaccurate,

costing companies millions

6 Low Productivity '

n Shelf label management involves long-term
planning and slows operational efficiency

' Static Pricing

lvl An outdated practice as it does not allow for a T h e O | d Wa
I. nimble pricing strategy and adapting offers to y

supply/demand and market trends in order to

maximize revenue and profit margins Of DOi n g Th i n g S




The NEW Way
Of Doing Things

THE SOLUTIONS

Key benefits our platform offers customers

Automation
oﬁ' Reduce labour requirements and deploy price and
promo strategies with speed, agility, and
consistency

[E]F[E Omni-channel
5% Boost engagement and positive showrooming, and

offer consistent web-to-shelf pricing and data that
customers value such as competitors' prices, stock
levels, and social reviews

Increase Profitability

Digitize the shelf edge to automate workflows,
boost basket sizes, and develop new income
streams

Al/Dynamic Pricing

Leverage Al, big data, and machine learning to
price products dynamically at the shelf based on
sales velocity, weather conditions, current events,
stock levels, and price elasticity of demand




CASE STUDVY:LCBO



http://www.youtube.com/watch?v=ANpjzVobOik

MARKET OPPORTUNITY

TAM, SAM, and SOM: Evaluation and validation of market potential

SERVICEABLE
AVAILABLE
MARKET (SAM)

Expected to be worth
$5.27B by 2024 -
growing at a CAGR of
12.3% by 2024

LY America

$13.9B

Globally

D TOTAL AVAILABLE
MARKET (TAM)
- MARKET (SOM) Market opportunity expected to
Danavation estimated be worth $13.9B globally?
3.5% market share by
2025

See notes regarding forward-looking statements
1. RESEARCHANDMARKETS -December, 2019 | 2.

BUSINESSINSIDER -March 12,2020


https://www.researchandmarkets.com/reports/4894116/north-america-smart-labels-market-industry?utm_source=dynamic&utm_medium=BW&utm_code=zthcff&utm_campaign=1337163+-+Analysis+of+North+America%27s+%245.27+Billion+Smart+Labels+Market%2c+2019-2024%2c+by+Technology%2c+Component%2c+End-user+and+Region&utm_exec=joca220bwd
https://markets.businessinsider.com/news/stocks/smart-labels-market-to-rise-at-17-3-cagr-till-2026-driven-by-the-growing-demand-for-clean-labelled-products-says-fortune-business-insights-1028989549

TARGET MARKETS

GROCERY RETAIL HEALTHCARE

Sync your ERP/POS system Change prices and promos for  Modernize hospitals and
for unprecedented speed any product, on any shelf, in long-term care facilities.
and accuracy. Generate seconds and connect with Easily display patient

sales lift, cut costs, inform today's tech-savvy information, allergies,
shoppers, profit from big consumers for a true health risks, diet, and other
data, and respond quicker to  omnichannel experience. critical patient data - all in
competitor activities. real time.

WAREHOUSING/ MILITARY ANIMAL SERVICES
DISTRIBUTION SUPPLY CHAIN & SHELTERS

Simplify supply chains through
Automate tedious workflow central and remote visibility of Digitize animal records
by displaying information inventory at department shops; to ensure information is
digitally and operate with live counts; and one-button kept in one place,
greater speed, accuracy, and picking and stocking updates. making the adoption

Significantly reduc_es the risk of process easier.
human error and time spent
picking and restocking items.

agility.




55%

PLATFORM

Recurring revenue
generated from the
Platform as a Service
(PaaS); includes the
software, API, hardware,
sub-systems, and
management console

\

15%

SERVICES

Services include store
assessments, on-site
Installation, networking,
infrastructure, software
integration, data sync,
and project
management fees

TARGET REVENUE MODEL

Long-term value creation for the company and our shareholders

20%

SOFTWARE

Premium add-ons such
as private elastic cloud,
virtual servers, analytics,
inventory forecasting,
promotional
recommendations,

and dynamic pricing

10%

SUPPORT

24/7 phone or on-site
technical support,
monitoring, training,
and custom feature
requests

12



PLATFORM AS A SERVICE (Paa$)
PRICING MODEL - GROCERY

Monthly cost to operate based on average store size (35,000 — 40,000 sqgft)

$4,205.76 $5,003.37 $6,418.57 $200K
per month* per month* per month* per store

*Based on a finance charge of 8%. 4 and 5 year contracts are available. Exclusive of, software integration, project management, and
installation fees. Amounts are for reference only. Advanced store evaluation is required for more accurate quote. Subject to approval. Subject
to taxes (if applicable).

13



FINANCIAL FORECAST

3-year financial forecast based on a PaaS model

Cumulative Stores Activated Calendar Year Revenue (SM) Run-Rate Revenue ($M)

1325 - $90
$73 = Low mBase mHigh

® Low = Base ®mHigh ® Low ®m Base W® High

Dec 2021E Dec 2022E Dec 2023E

Dec 2021E Dec 2022E Dec 2023E 2021E 2022E 2023E

Danavation is now commercialized and beginning its revenue ramp

See notes regarding forward-looking statements

14



MILESTONES

Danavation past, present, and future

ond Generation Danavation Software Danavation Danavation
Hardware Platform Software Platform Closes $4.1M
Launched 2.0 Launched 3.0 Launched Financing
MAY NOV MAY OCT JAN
2018 2018 2020 2020 2021
® - - - - @ - 9
OCT FEB AUG Dec
. . 2018 2019 2020 2020
F|r5t_ Installation Danavation 3rd Generation LCBO RTO closes;
with Tractor Technologies Hardware Flagship CSE: $DVN
Supply Company Inc.™ Launched Install commences
USA Formed trading

15



FUTURE GROWTH STRATEGY

-

Q

Lot

TEAM

* Sales

* Marketing
* Engineers
» Developers
» Operation

MARKETING

* Digital

» Coommunications
» Trade shows

* Product

* Pilots

S

PRODUCT

System
architecture
New features
New products
R&D

GROWTH

* Strategic
geographic
expansion across
Canada and into
the U.S.

o

INVESTMENT

» Offshore
manufacturing

* Engineering

* Supply chain

» Patents

* IP

16



FUTURE PRODUCT ROADMAP

Danavation’s Platform-as-a-Service meets the needs of Industry 4.0

loT SMART SENSORS

Smart sensors play a key role in developing
loT applications to streamline connectivity
and analytics

NFC/RFID SMART TAGS

Integrating RFID/NFC technology with
IoT and big data for real-time data
access

VIDEO ANALYTICS

Video analytics empower organizations
to rapidly analyze and uncover insights
stored in live streamed or archived
videos

[El danavation. J (
s BIOMETRIC SYSTEMS
Biometrics securely revolutionize the
customer experience at every

DIGITAL SMART LABELS™ PLATFORM
Digital e-paper displays enabling real-time
data updates
touchpoint where identity is important

17



CURRENT CAPITALIZATION TABLE

Common Shares Outstanding' 102,183,386
Warrants Outstanding 8,245,000
Broker Warrants Outstanding 1,272,000
Options Outstanding 4,660,000
Recent trading price (Mar 01/21) $0.50 / share
Market Capitalization $51.1M
Current cash position? $3.4M

' As at Jan 11/21. Approximately 40% of the shares outstanding are subject to an escrow agreement, with escrowed shares to be release
in tranches every 6 months for a period of 36 months from the listing date (Jan 15/21). See the Company's Form 2A - Listing Statement

dated January 11, 2021 filed on SEDAR for a complete escrow schedule.
?As at Jan 20/21

~40%

of shares outstanding
held by DVN management

18



BOARD OF DIRECTORS

John Ricci
President & CEOQ, Director

John is the co-founder of Danavation. His
vast experience in Retail Marketing has
allowed him to advance Danavation as a
market leader.

Frank Borges

Vice President, Director

Frank Borges is the co-founder and VP of
Danavation. Driven by his passion and
perseverance, Franks 25+ years in the retail
industry helps him connect and build
trusted relationships with many of the
worlds largest retailers.

Dan Matlow

Independent Director

Michael Della Fortuna

Independent Director

Michael is the Chief Executive Officer of Nexeya Canada — a global provider
of mission critical products and solutions for space, aviation and
transportation applications. Previous to Nexeya Michael held VP and
Director level roles in engineering, operations and sales & marketing for
General Electric, SPAR Aerospace, Husky Injection Molding and the
Mircom Group of Companies, in addition to start up experience through
Compass Capital, where he is a partner. Michael is currently on the board
of Drone Delivery Canada.

Tom Loberto

Corporate Finance Advisor, Director

Tom has held numerous executive positions with such
organizations as IBM, Ford Motor Company, Rogers and
Bell Canada. He has an extensive background in Customer
Experience, Finance, Technology and Private Equity.

Dan brings more than 30 years of expertise in software vendor

management combined with an entrepreneurial vision.

Currently, he serves as the President & CEO of publicly-traded

Vitalhub, and has previously led several software sales teams

that successfully drove substantial increases in revenue. Early

in his career, Dan also established and built an IT training and 19
education business.




danavalion.

Technologies Corp

STAY
CONNECTED

For additional Information
please contact:

LOCATION

109 Woodbine Downs BLVD,

Toronto, ON, MOWGY1

JOHN RICCI, CEO
JRICCI@DANAVATION.COM
647-500-3603

CONTACT US

HELLO@DANAVATION.COM
883-733-6398



APPENDIX: OUR SOLUTION

Watch to learn more
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http://www.youtube.com/watch?v=9m65_t0w2wM

GROUNDBREAKING
DIGITAL E-PAPER DISPLAYS

Modern looks. Designed to enhance.

leror a.,_” |
ers R ) POWER DRILL —*99:2
= $159 9 L& = mr:;zwmﬁ

T4 0 e 0 4y o gk i

99 IRLEIRCI S0 Csaie 499999 *s200 OQEN TR TN P ITE

st e

Our Digital Smart Labels™ offer a class-leading high resolution, high
contrast, wide-viewability, and vibrant colour display - designed to
enhance the in-store shopping experience. Offered in white or charcoal
black housing as standard with custom colour options also available.

Features:

* Strong polycarbonate housing
is lightweight, strong,
shatterproof, and scratch
resistant

« Multi-colour displays available
in black, white, red, and yellow

« Optional NFC/BLE to boost

promotions and increase
engagement

Dot matrix display allows for
flexible design templates
combining both text and
graphics

» 5 colour LED built for click &

collect, stock replenishment
and warehouse operations

22



DANAVATION PLATFORM-AS-A-SERVICE (Paa$)

Our Digital Smart Label™ & loT cloud com‘outing platform delivers advanced software,
hardware, analytics, and intelligence tools for a complete plug-n-play deployment.

@ Dynamic Cloud
° Public/private elastic cloud for central management
and enterprise scalability
° Military grade AES encrypted software

@ Advanced Engineering

° High-resolution e-paper display utilizing leading edge
embedded systems technology
° Engineered for ultra low power/long life

@ Superior Network Scalability

° Highly secure end-to-end connectivity with
unparalleled industry coverage, over-the-air (OTA)
updates, and zero interference with Wi-Fi networks

@ Artificial Intelligence & Analytics

poopoeD pOODBRROB{

° Intuitive management provides analytics and mission
critical data
° Inventory optimization, forecasting, management, and

product allocation

23
23



UNDER THE HOOD

Basestation 2.0

Our Basestation 2.0 utilizes
advanced sub-1gHz RF delivering
secure, highly scalable, and
cloud-integrated solutions for
small business or enterprise-level
network applications.

Features:

* Low interference

* Penetration
through walls and

Each sub 1gHz Basestation can be el elosiEieles

installed in new or existing
WLANSs, combined with our
intelligent “one touch” integration, EEEEWEIRCNEIRSHaIETIgISS:
promises rapid deployment and
simple operation.

* Auto-roaming mesh
network

* Load balancing

| || il || Al

*)

Centralized Command Centre

Our eRetail 2.0 software is simple,
powerful, intuitive and quick to
deploy.

Features:

* Flexible ERP/POS agnostic
for seamless integrations

* Plug-n-play API, Web
service, DB, and FTP for
quick deployment

Our server and cloud-based options
deliver secure, highly scalable, and
POS/ERP-integrated solutions for
small business or enterprise-level
applications.

* Private/public cloud
infrastructure for high
performance and infinite
scalability

s 24/7 support and real-time
monitoring 24




Danavation’s Digital Smart
_abels™ & |oT Software
Platform (PaaS)

I=|

[r—

—

CLOUD DATA LOCAL LA |

CENTER SERVER

[ ) ——

[ osL ] [ osL ] [ osL ] [ osL ] |
LA |

Allows retailers to automate pricing
workflows and reimagine consumer
experiences at the point of purchase.




WHY CLIENTS CHOOSE DANAVATION

The only North American-based provider of
pricing automation solutions. Backed by founders
with over 30 years of experience in the retail
industry, our deep understanding of our clients
and the retail landscape allows us to build
powerful solutions that are well-engineered,

highly scalable, and the most cost-effective in the
industry.

1. Proprietary technology 2. Cost-effective system 3. Premium services
* Sub 1Ghz (433MHz) frequency, resistant » Cloud based platform removes the * In-house software and
to interference from nearby radios capital expense of costly on-premise engineering team
(Bluetooth, Wifi, cell phones, etc)) hardware and minimizes IT * 24/7 access to tech support
* Bi-directional wireless communicators resources

« Disaster recovery management
with over 100+ foot range

* Ultra low power, with battery life up to
ten years

* Integrates with any existing
software

26



ROI ANALYSIS & STORE ASSESSMENT

Monthly cost comparison and ROl on CapEx*

Printing Printer Total Total cost per year
labels cost Hardware cost | labour cost
Traditional $7,446.00 $7,500.00 $73,000.00 $87,946.00
in-store paper
labels
Approximate monthly cost using $7,328.83

traditional in-store paper labels

Approximate monthly cost for $4,205.76
Danavation automation

*This is an estimate only. An advanced project evaluation is required for accurate ROI analysis. Pricing is based on an average label cost, and
excludes installation, basestation, software, and additional accessories (5 year contract). Based on a finance charge of 8%. 4 and 5 year contracts
are available. Exclusive of, software integration, project management, and installation fees. Amounts are for reference only. Advanced store

evaluation is required for more accurate quote. Subject to approval. Subject to taxes (if applicable). See Appendix for ROI calculation. See notes
regarding forward-looking statements.
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HISTORY & BACKGROUND

Through Dana Industries—John Ricci & Frank Borges’ founding company (circa 1993)—Danavation’s founders have built
strong relationships with top North American retailers for over 30 years.

Danavation Technologies Corp.™

Danavation was launched by the principals of Dana Industries in 2018 to meet the changing needs of retailers and tech-savvy consumers
by reimagining the retail experience and digitizing it at both store and shelf level.

Our mission is to accelerate the adoption of loT technology, automation, and Al driving the transition towards smart retail, smart cities, and
industry 4.0, and advocate for environmental sustainability by significantly reducing paper use.

Founder Backgrounds

John Ricci, CEOQ/President, and Frank Borges, Vice President founded
Dana Industries in August 1993 in Toronto, Ontario.

=
John and Frank met working in sales in 1984, and their extensive sales AT AUTOMATE YOUR PRICING
and customer service experience allowed them to become privy to the '
needs of their clientele first-hand.

. . danavation &= |

For nearly 30 years, Dana Industries was a leader in producing shelf
sighage, clear packaging, data strips, and the best engineered shelf-talkers
for many top Fortune 500 brands across North America.
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